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Introduction — Anthony Fasano, PE

= B.S. & M.S. in Civil Engineering
= PE license in NY and NJ

= Found success at a reputable firm at a
very young age

= Attended iPEC — the top ranked executive
coaching school in the world

= Wrote the best-selling book
Engineer Your Own Success and started
providing career coaching and speaking
services to engineers

Purpose and Learning Objectives

Purpose: To provide you with easy to implement actions
to improve networking skills and build strong
relationships. In this session, you will learn how to:

« Identify relationship opportunities,
» Use social networking appropriately and effectively,

« Select the right events to attend and be prepared before
going,

» Work the room effectively in live networking events, and

« Create a networking plan.

Overview

* What is Networking and Why is it Important?

» How to Build Lasting Relationships

* You're Never too Young (or Old) to Network

* How to Overcome Low Confidence and Language
Barriers

* Social Networking (Online)

* Live Networking Events Strategies (Before, During,
After)

» Samples of Conversation Starters

* How to Create a Networking Plan

Networking is
NOT collecting
business cards
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~ Overcome low confidence / language barriers

Leveraging LinkedIn

Linked [}
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Leveraging LinkedIn

Hello John,
We have been connected through Linkedin for about 6 months now and I would
like to get to know you a little better to figure out how I can help you with your

business/career.

Do you have some time this Thursday that I can give you a call, | am free all

morning? Looking forward to it.

Anthony

Think Before You Go

* Quality of Cg

* Time/Location
* Content
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What to Bring to Every Networking
Event

*Business cards
*Apen .
+ A small notebook
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Prepare Before You Go
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One good conversation can lead to
a valued business relationship.

ractice Your “30-
second Introduction”

Dress to Impress

e
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Make the Connection
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' 2 W “Introducing people is one of the most
‘ INESS car important acts in business life.”

1% dit cards — Letitia Baldridge




Do the Tango

Take Notes
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Conversation Starters

Sample conversations

= Oh, you're from [X Company]? How did you end up there?

= You know, | recently read that [insert relevant industry news
here]. Have you heard about that?

=Hey, I'd love your opinion on [your latest project]. Do you
have a minute?

= How did you initially get your start in the industry?
= \What do you enjoy the most about what you do?

10
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Questions about their career path/trainin . . "
P 9 Questions about working conditions
Are you a member of any professional associations?
Which ones do you feel are the most important to belong to? How many hours do you work in a typical week?
Additional questions Small Talk
Is this your first time attending this conference? What do you think about... the speaker,

the topic, the weather, etc.?
What session have you most enjoyed so far? o W er, et

11
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Say Goodbye

After the Event
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Action Steps

Follow Up
Linked in

1 - Establish networking goals
\ f /
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Who are your ¢
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3 - Organize, develop, and nurture contacts

02 Yasas

2 - Research and schedule networking events

Resources:

How to Win
Friends & HOW T0 .
Influenc WORK A ROOM

SUSAN ROANE
TN UK TTI TEECERTI I TR
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CARNEGIE
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Summary

* What is Networking and Why is it Important?
» How to Build Lasting Relationships
* You're Never too Young (or Old) to Network

* How to Overcome Low Confidence and Language
Barriers

* Social Networking (Online)

« Live Networking Events Strategies (Before, During,
After)

» Samples of Conversation Starters

* How to Create a Networking Plan

“It's not what you know but who you
know that makes the difference.”

- Anonymous
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